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Course Outline
This course is a Ph.D. seminar on special topics of industrial organization.  We focus attention on the structure and performance of markets that are imperfectly competitive.  For this purpose we employ game theoretic models to discuss recent articles covering the following issues: 

1) entry deterrence strategies and barriers to entry; 

2) price and non-price competition; 

3) vertical control; 

4) market segmentation and price discrimination; 

5) market equilibria with incomplete information.

The prerequisite for the course is a basic course in microeconomics.
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